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Your Buy/Sell Agreement may
  be missing a key element... 

The Standard Life Assurance Company

If you or your partner suffers a critical illness or disability, what will 

happen to your business? Does your buy/sell agreement provide a 

solution? If not, you may be in a vulnerable position.

You might be willing to fi ll in for an ailing partner for six months, 

or even a year. But what if this becomes a long-term proposition? 

How long would you be willing to do all of the work for only part 

of the profi ts? 

Critical Illness Insurance can be used to:
 Fund a buy/sell agreement
 Hire a replacement
 Offset lost income
 Pay off debts

Ask me how I can help set plans in place that make sense for 

your business, your family and yourself.

solutions that meet your objectives


